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Kogan Page Ltd. Paperback. Book Condition: new. BRAND NEW, Winning New Business: Essential Selling Skills
for Non-Sales People, Richard Denny, "Winning New Business" is for anyone who needs to know the skills of
winning new customers but lacks the training - or the courage - to sell e>ectively. Richard Denny, one of the
world's most renowned sales gurus, takes the fear out of selling and shows you just what to do and how to do it.
In true Denny style, "Winning New Business" motivates and inspires from the first page to the last, giving you
the ability and confidence to succeed. Each key topic is covered, including making a winning presentation; how
to make an appointment; how to beat the competition and how to provide excellent customer care. Bursting
with insight and ideas Denny gives you the techniques and tactics you need to help you maximize your ability to
win, whatever your role in the company.
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Harriman House Publishing. Paperback. Book Condition: new. BRAND NEW, Millionaire
Mumpreneurs: How Successful Mums Made a Million Online and How You Can Do it Too!, Mel
McGee, Inspiring stories from some of the world's most...
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DK Publishing (Dorling Kindersley). Paperback / soLback. Book Condition: new. BRAND NEW,
DK Readers L4: Danger on the Mountain: Scaling the World's Highest Peaks, Andrew Donkin,
Linda Martin, From blizzards and glaciers on the world's...
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Simon & Schuster Ltd. Paperback. Book Condition: new. BRAND NEW, The O>icial eBay Guide:
To Buying, Selling and Collecting Just About Everything, Laura Fisher Kaiser, Michael Kaiser,
Omidyar, Pierre, HAPPY HUNTING(TM) ON eBay Aunt Fannie's...
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Six Step s to  In clu siv e Presch o o l C u rricu lu m: A  U DL- Based  Framew o rk f o rSix Step s to  In clu siv e Presch o o l C u rricu lu m: A  U DL- Based  Framew o rk f o r
C h ild ren 's Sch o o l Su ccessC h ild ren 's Sch o o l Su ccess
Brookes Publishing Co. Paperback. Book Condition: new. BRAND NEW, Six Steps to Inclusive
Preschool Curriculum: A UDL-Based Framework for Children's School Success, Eva M. Horn,
Susan B. Palmer, Gretchen D. Butera, Joan A. Lieber, How...
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Y o u  Sh o u ld n 't H av e to  Say  Go o d b y e:  It's  H ard  L o sin g th e Perso n  Y o u  L o v e th eY o u  Sh o u ld n 't H av e to  Say  Go o d b y e:  It's  H ard  L o sin g th e Perso n  Y o u  L o v e th e
M o stM o st
Sourcebooks, Inc. Paperback / soLback. Book Condition: new. BRAND NEW, You Shouldn't
Have to Say Goodbye: It's Hard Losing the Person You Love the Most, Patricia Hermes,
Thirteen-year-old Sarah Morrow doesn't think much of the...
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